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Renovating and subdividing are holiday fun for a dynamic
Perth couple who have found that it has paid dividends.

BY SALLY-ANN JONES

ricks and mortar are like bread

and butter,” says 31-year-old

Sasha deBretton-Gordon.

“You'll never lose investing in
property, even in a down market, if you
have the right strategy.

“First buy well, grab a bargain through
strong negotiation, buy with a view, in
the right location or on land that can
be subdivided. Then cost-effectively
do it up, give it a lift, make it look a
million bucks.

“You’ll then be able to sell well, take
your cash and roll in into your next one
to get your snowball rolling.”

Sasha and her husband, Matthew (38),
have just completed their sixth home
renovation, third subdivision and begun
their seventh renovation, turning
properties around at the rate of about

one to three per year.
Sasha got into property when she was

21, on the advice of her grandfather, who

told her to buy young because that way
she’d always be ten steps ahead.

Now she and Matthew have a proven
strategy and she advises: “If you find a
recipe that works, stick to it, but also
watch for change and re-strategise if the
market warrants it.”

Her first property was a two-bedroom,
one-bathroom unit in the northern
beachside Perth suburb of Trigg, close
to the CBD and with good ocean views.
She bought it for $87,000, spent $20,000
on renovations including a trendy new
bathroom and kitchen, wooden
venetians, new doors, floors and a fresh
lick of paint.

She sold it for $209,000, making a
profit of $102,000.

But before the unit was sold, the
couple met and used the equity in it to
buy their first property together. They
paid $138,500 for a house in Gwelup
Street in nearby Karrinyup.

Sasha and Matthew at ih i

Sasha says she had the knack of being
able to see potential in a property and
making up her mind very quickly about
what had to be done to make it not only
sellable but profitable.

“It’s mostly cosmetic,” she says. “A
woman can wake up in the morning and
look awful but once she’s put on her
make-up and a stylish suit, she walks out
the door looking a million dollars. And
people noticel!

“It’s the same with property. You buy
a place, jazz it up, choose colours, styles
and accessories that appeal to the
majority of the market and you’re onto
a winner. You can’t lose. If you're smart.
you will always win.”

“We buy what nobody else wants,”
Matthew adds. “One of the properties
had sat there for months, or we buy
properties that fall over at auction.

“Sasha sees the potential before I do.
She walks into a place and paints the =
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sicture in her mind in an instant. When
~= looked at one place in Sorrento, I said
-~ her, what are you thinking? She said,
"= thinking limestone render, and all I
as more hard work. But with hard

: comes rewards.”

Sasha agrees.

“Why work so hard for other people
when you can do it for yourself and gain
the rewards for yourself? It’s not just
about working hard but working smart
as well. That’s the key. People waste a
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The decor echoes the colours outdoors.

lot of time working hard but not smart.
If you combine the two, you're on your
way to financial freedom.”

The couple spent $35,000 renovating
their first Karrinyup house, rendering
the exterior, painting the roof, adding

picket fencing, a new balcony and paving
and beautifying the garden. Indoors,
they installed French doors as well as
polishing the floorboards, painting,
replacing the kitchen doors and putting
in a new bathroom.







